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+ 26,78/ SFBLDG. ON = 3.4 AC
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PROPERTY INFORMATION

UNDER RENOVATION

=

SIVAS TRAFFIC COUNTS:
+ 3.4 AC of Heavily Improved I-35W: 143,071 VPD
Outside Storage N. Sylvania Ave.: 5,270 VPD

Office: = 1,500 SF
Building: + 26,787 SF
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LONING

K Zoning — Heaviest Industrial Zoning

Available in City of Fort Worth

1 Mile 3 Miles 5 Miles
2% : 3,581 /4 531 242 918
Population
% Proj Growth . . .
20042090 -0.49% 0./5% 0.64%
2024 Average $67434 $74043  $87966
HH Income
2024 Median $54,104 $55810  $64.483
HH Income
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fecions used are the curtent or future performance ofthe ste and therefore should not b relied upon. We make no guarantee or warranly regarding the information
contained i thisflyer. You an e m P o
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PROPERTY SPECS

Building 1 Building 2 Building 3 Building 4 Building 5
o 5144 SF e land: £1,585 SF o +750SF o+ 17412 SF o +1896SF
o 167" Clear Height o Office Building w/ 10'x10’ « Storage Building o Clear Height: 13'-15.6' o 114'x14" OH Door
o 14'x12" OH Door OH Door o Metal Construction o 1 14'x14" OH Door, 2 12'x12’ o 3 Phase 240 v-250 Amp
e 112%12" OH Door OH Door, 1 10’x10" OH Door o Separately Metered
o 240 3Phase 250 Amp Power e New TPO Roof (2020)
« Notural Gas Service o 3 Phase 240 v-300 Amp
o Paint Booth Power
o New Roof (2020)

Any projections used are speculative in nafure and do not represent the current or future performance of the site and therefore should not be relied upon. We make no guarantee or warranty regarding the information contained in thisflyer. You and your advisors should perform a detailed, independent, invesigation of the property fo
determine whether it meets your safisfaction and the Seller expressly disclaims any representation or warranty with respect o the accuracy of the Submission liems, and Buyer acknowledges that it is relying on fs own investigations fo defermine the accuracy of the Submission ltems. Davidson & Bogel Real Estate, LLC. 2024
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Excellent Access to Major Thoroughfares - 2 Min
Drive to I-35W which Serves as a Connection Point to
IH-30, 121, and IH-820

Labor - Immediate Proximity to Some of the Strongest

Blue Collar Labor Workforces in the DFW metroplex.

[&7 SYLVANIA

= Y |INDUSTRIAL PARK

= =

A CANTEX caPITAL PROJECT BOll gl Oy o & & &

PROPERTY HIGHLIGHTS

Proximity fo Multiple New Industrial, Multi Family, and
Master Planned Single Family Developments, that are
Currently Under Construction - Service Companies/

Materials Users can Lower Movement of Goods Cost

to End Consumer.

Close proximity fo BNSF Intermodal

Improvements - Multiple 14" x 14" Loading Doors,
Heavy Power, and New Roof on Two Shop Buildings
in 2020.

Any projections used are speculative in nafure and do nof represent the current or future performance of the site and therefore should not be relied upon. We make no guarantee or warranty regarding the information contained in thisflyer. You and your advisors should perform a detailed, independent, invesigation of the property fo
determine whether it meets your safisfaction and the Seller expressly disclaims any representation or warranty with respect o the accuracy of the Submission liems, and Buyer acknowledges that it is relying on fs own investigations fo defermine the accuracy of the Submission ltems. Davidson & Boge! Real Estate, LLC. 2024
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3450 BETHLEHEM ST.
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3450 BETHLEHEM ST.

WIDE AERIAL
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DFW IOS MARKET OVERVIEW

Dallas/Fort Worth's strategic central location has driven one of the most impressive industrial real estate markets in the United
States. As such, the metro is home to some of the strongest industrial activity in the country with consistently high occupancy,

absorption and well-supported rent growth.

The metro’s industrial strength is based upon its central location within the US, business friendly tax environment, access to
highly skilled labor, and premier infrastructure— namely, the presence of four major intermodal terminals, DFW International

Airport, Alliance Airport, and one of the most developed highway networks in the nation, rendering it a major inland port.

These key factors have driven current construction activity soaring to new heights with 30.1 MSF of industrial space currently
underway as of Q4 2023. Speculative sites account for the majority of product under construction which directly affects the
IOS market in DFW. Speculative developments of big box industrial typically maximize the amount of building square footage
on their sites, resulting in many projects that have not delivered an appropriate amount of trailer storage to satisfy eventual
tenant needs. With the majority of the leasing demand for these spaces being led by ecommerce and logistics occupiers,

there is a very real unmet need for additional space to store trucks, trailers, and equipment.

Another key factor that is driving the demand for 10S sites in DFW is that material suppliers, equipment suppliers, and
concrete batch plant operators are running at full capacity to produce enough material to match the demand for all the new
construction. All of these businesses require trucks to be constantly on the road and, coupled with rising fuel costs, having a

secure place to store vehicle or equipment at night is more mission critical than ever. Per Jim Ward, President of the Truckload
Carriers Association, “With only one truck parking space for every 11 drivers on the road, and over 85% of drivers citing parking
as the #1 cause of stress at work, alleviating the truck parking shortage will help retain drivers and prevent the driver shortage
from getting worse.” Commonly truck stops are viewed as a premises liability for companies with the most common obstacles
being difficult parking locations resulting in high-risk accident areas, extremely limited personal vehicle parking for drivers

and restricted ability to enter and exit the truck stop, a key obstacle for distribution.

detailed, independen, investigation of the property fo
mission Items. Davidson & Bogel Real Estate, LLC. 2024
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3450 BETHLEHEM ST.

DISCLAIMER

APPROVED BY THE TEXAS REAL ESTATE COMMISSION FOR VOLUNTARY USE.
TEXAS LAW REQUIRES ALL REAL ESTATE LICENSEES TO GIVE THE FOLLOWING INFORMATION ABOUT BROKERAGE SERVICES TO PROSPECTIVE BUYERS, TENANTS, SELLERS AND LANDLORDS. (01A TREC NO. OP-K)

INFORMATION ABOUT BROKERAGE SERVICES:

Before working with a real estate broker, you should know that the duties of a broker depend on whom the broker represents. If you are a prospective seller or landlord (owner) or a prospective buyer or tenant (buyer), you should know that
the broker who lists the property for sale or lease is the owner’s agent. A broker who acts as a subagent represents the owner in cooperation with the listing broker. A broker who acts as a buyer’s agent represents the buyer. A broker may
act as an intermediary between the parties if the parties consent in writing. A broker can assist you in locating a property, preparing a contract or lease, or obtaining financing without representing you. A broker is obligated by law to treat
you honestly.

IF THE BROKER REPRESENTS THE OWNER:

The broker becomes the owner’s agent by entering into an agreement with the owner, usually through a written - listing agreement, or by agreeing to act as a subagent by accepting an offer of subagency from the listing broker. A subagent
may work in a different real estate office. A listing broker or subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. The buyer should not tell the owner’s agent anything the buyer
would not want the owner to know because an owner’s agent must disclose to thew owner any material information known to the agent.

IF THE BROKER REPRESENTS THE BUYER:
The broker becomes the buyer’s agent by entering into an agreement to represent the buyer, usually through a written buyer representation agreement. A buyer’s agent can assist the owner but does not represent the owner and must
place the interests of the buyer first. The owner should not tell a buyer’s agent anything the owner would not want the buyer to know because a buyer’s agent must disclose to the buyer any material information known to the agent.

IF THE BROKER ACTS AS AN INTERMEDIARY:

A broker may act as an intermediary between the parties if the broker complies with The Texas Real Estate License Act. The broker must obtain the written consent of each party to the transaction to act as an intermediary. The written
consent must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. The broker is required to treat each party honestly and fairly and to comply with The Texas Real
Estate License Act. A broker who acts as an intermediary in a transaction:

(1) shall treat all parties honestly;

(2) may not disclose that the owner will accept a price less than the asking price unless authorized in writing to do so by the owner; buyer: and

(3) may not disclose that the buyer will pay a price greater than the price submitted in a written offer unless authorized in writing to do so by the buyer; and

(4) may not disclose any confidential information or any information that a party specifically instructs the broker in writing not to disclose unless authorized in writing to disclose the information or required to do so by The Texas Real Estate
License Act or a court order or if the information materially relates to the condition of the property. With the parties’ consent, a broker acting as an intermediary between the parties may appoint a person who is licensed under The Texas
Real Estate License Act and associated with the broker to communicate with and carry out instructions of one party and another person who is licensed under that Act and associated with the broker to communicate with and carry out
instructions of the other party.

IF YOU CHOOSE TO HAVE A BROKER REPRESENT YOU:

You should enter into a written agreement with the broker that clearly establishes the broker’s obligations and your obligations. The agreement should state how and by whom the broker will be paid. You have the right to choose the type
of representation, if any, you wish to receive. Your payment of a fee to a broker does not necessarily establish that the broker represents you. If you have any questions regarding the duties and responsibilities of the broker, you should
resolve those questions before proceeding.

DAVIDSON BOGEL REAL ESTATE, LLC 9004427 INFO@DB2RE.COM 214-526-3626
LICENSED BROKER / BROKER FIRM NAME LICENSE NO. EMAIL PHONE
MICHAEL EDWARD BOGEL I 598526 EBOGEL@DB2RE.COM 214-526-3626
DESIGNATED BROKER OF FIRM LICENSE NO. EMAIL PHONE
DAVID GUINN 643784 DGUINN@DB2RE.COM 214-526-3626
SALES AGENT/ASSOCIATE LICENSE NO. EMAIL PHONE
COLT POWER 620708 CPOWER@DB2RE.COM 214-526-3626

SALES AGENT/ASSOCIATE LICENSE NO. EMAIL PHONE



11-2-2015
Information About Brokerage Services

S osNg Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

i

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.
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Information About Brokerage Services

e Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.
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TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

DB Urban, LLC 9009183 info@db2re.com 214-526-3626 Davidson Bogel Real Estate, LLC 9004427 info@db2re.com 214-526-3626
Licensed Broker /Broker Firm Name or License No. Email Phone Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name Primary Assumed Business Name
Michael Edward Bogel Il 598526 ebogel@db2re.com 214-526-3626 Michael Edward Bogel II 598526 ebogel@db2re.com 214-526-3626
Designated Broker of Firm License No. Email Phone Designated Broker of Firm License No. Phone
David Guinn 643784 dguinn@db2re.com 214-526-3626 N/A N/A N/A N/A
Licensed Supervisor of Sales Agent/ License No. Email Phone Licensed Supervisor of License No. Email Phone
Associate Sales Agent/Associate
N/A N/A N/A N/A Colton Van Power 620708 cpower@db2re.com 214-526-3626
Sales Agent/Associate’s Name License No. Email Phone Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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