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INVESTMENT SUMMARYINVESTMENT SUMMARY

TENANTS CAR LOTZ

LOCATION
1001 PRESTON ROAD
PLANO, TX 75093

SALES PRICE $16,050,000

NOI $642,000

CAP RATE 4.00%

TERM 10 YEARS

RENT INCREASES 3.00% ANNUAL (PRIMARY & OPTION TERM)

RENEWAL OPTIONS THREE (3) FIVE-YEAR OPTIONS

BUILDING SIZE 62,519 SF

LOT SIZE 250,470 SF or 5.75 AC

OCCUPANCY STNL - 100%

YEAR BUILT RENOVATED 2021

DEBT FREE AND CLEAR



INVESTMENT OVERVIEWINVESTMENT OVERVIEW
DB2RE INVESTMENT SALES is proud to present the opportunity 
to acquire CarLotz (the “Property”) located at 1001 Preston 
Road in Plano, Texas. The Property, scheduled for opening 
September 2021, boasts the latest state-of-the-art remodel 
from CarLotz and consists of a six buildings totaling 62,519 
square feet and situated on 5.75 acres of land. The tenant, 
CarLotz (corporate guarantee), provides investors with a 
fantastic 10-year NN lease that includes three 5-year options. 
The lease boasts advantageous annual rent increases of 3.00% 
in both the primary and option terms. With virtually zero 
landlord responsibilities, the offering is an ideal, management 
free investment opportunity for passive investors and/or 1031 
buyers seeking core properties with a stable revenue stream. 

Strategically positioned at the hard northwest corner of 
Preston Road and President George Bush Turnpike in Plano, 
the two primary arteries in the market, CarLotz is located 
within the heart of the DFW Metroplex has excellent visibility 
and access to over 272,336 vehicles daily. Surrounding the 
property are tremendous densities with 119,517 and 361,098 
residents and 83,624 and 285,380 employees across 5,573 and 
14,913 businesses within a 3 and 5 mile radius. Furthermore, 
average household incomes are a staggering $132,177 and 
$119,158 within the same 3 and 5 mile radii, perfect for CarLotz. 
New Ownership will not only enjoy this STNL investment with 
over $642K in net income each year, but will also be purchasing 
a once-in-a-generation asset in the core of the DFW Metroplex. 



INVESTMENT HIGHLIGHTSINVESTMENT HIGHLIGHTS
� Brand New 10-Year Corporate NN Lease - CarLotz (NASDAQ: 

LOTZ)

� 3.00% Annual Increase During the Primary and Option 
Terms

� Three (3) Five-Year Options with No Early Termination 
Option

� Texas Is an Income Tax Free State!

� Strategic Location at the NWC of President George Bush 
Turnpike and Preston Road in Plano, TX, Two of the Main 
Thoroughfares in the Market

� New Power, New Roof, & Extensive Renovation - September 
2021

� Traffic Counts in Excess of 23,500 Vehicles Daily

� Dense Market with Over 119,517 Residents and 83,624 
Employees Within a Three-Mile Radius and Average 
Household Incomes Of $132,177

� 12 Grade Level Doors, Fully Sprinklered with 15 Fully 
Operation Lifts and 3 Wash Bays

� Pressurized Water & Floor Drains and Pressurized Air Lines 
/ Exhaust Hoses Throughout

� Fully Paved and Secured Parking.



SURVEYSURVEY



SITE PLANSITE PLAN



RENT SCHEDULE

PRIMARY LEASE TERM

TERM MONTHLY RENT ANNUAL RENT INCREASE

YEAR 1 $53,500.00 $642,000.00 -

YEAR 2 $55 , 105 .00 $661,260.00 3.00%

YEAR 3 $ 5 6 ,75 8 . 1 5 $681,097.80 3.00%

YEAR 4 $58,460.89 $701,530.73 3.00%

YEAR 5 $60, 214 .72 $722,576.66 3.00%

YEAR 6 $ 6 2 , 0 2 1 . 1 6 $744,253.96 3.00%

YEAR 7 $63,881 .80 $766,581.57 3.00%

YEAR 8 $65,798 .25 $789,579.02 3.00%

YEAR 9 $67,772 .20 $813,266.39 3.00%

YEAR 10 $69,805.37 $837,664.38 3.00%

OPTION TERMS

PRIMARY LEASE TERM

TERM MONTHLY RENT ANNUAL RENT INCREASE

*YEARS 11-15 $7 1 , 8 9 9 . 53 $862,794.32 3.00%

*YEARS 16-20 $ 8 3 , 3 5 1 . 2 6 $1,000,215.08 3.00%

*YEARS 21-25 $96,626 .95 $1,159,523.41 3.00%

**ANNUAL 3.0% INCREASES IN OPTION PERIODS NOT SHOWN

INVESTMENT SUMMARYINVESTMENT SUMMARY

LEASE TERMS

TENANT TRADE NAME: CARLOTZ GROUP, INC

LEASE GUARANTOR: CARLOTZ, INC.

GLA: 62,519

LEASE TERM: 10 YEARS

OPENING: SEPTEMBER 2021

RENT COMMENCEMENT: NOVEMBER 16, 2021

LEASE EXPIRATION: SEPTEMBER 16, 2031

INCREASES: 3% PER YR

RENEWAL OPTIONS: THREE 5-YEAR OPTIONS

LEASE TYPE: CORPORATE

USE: SALES, SERVICE, LEASING CARS

CAM: TENANT

UTILITIES: TENANT

INSURANCE: TENANT

TAXES: TENANT

REPAIRS & MAINTENANCE: TENANT

ROOF & STRUCTURE: TENANT

HVAC: TENANT

ROFR: YES

TERMINATION RIGHTS: YES

ADDITIONAL DETAILS: N/A



TENANT PROFILETENANT PROFILE

LEASE TERMS

TENANT: CARLOTZ GROUP, INC.

GUARANTOR: CARLOTZ, INC.

GUARANTY: CORPORATE

OWNERSHIP: PUBLIC (NASDAQ: LOTZ)

YEARS IN BUSINESS: 10 YEARS

LOCATIONS: 19

EMPLOYEES: ± 116

REVENUE (YE 2021): EST. $203 MILLION

HEADQUARTERS: RICHMOND, VIRGINIA

WEBSITE: CARLOTZ.COM

Carlotz (NYSE: LOTZ) is the nation’s largest consignment-to-
retail used vehicle marketplace founded by Michael Bor, Aaron 
Montgomery and Will Boland in Richmond, VA in 2011. The 
company was born out of an unmet need in the marketplace. 
Buying and selling cars is an activity nearly every adult goes 
through, yet most consumers genuinely dislike the process. 
Seller’s face their own obstacles – either settle for a low trade-
in offer or face the hassles of selling it privately-keeping it 
clean, taking photos, posting online, dealing with missed 
appointments, and negotiating with strangers. Buyers face 
pricing obscurity, uncomfortable negotiations, and meetings 
with strangers. In other words, the consumer has to experience 
pain…a lot of it. CarLotz was started to alleviate that pain.

Their mission is to fundamentally change the way 
people think about buying and selling used cars. CarLotz 
empowers sellers to get the most money for their car 
without the traditional hassle of the do-it-yourself market, 
while buyers get a comfortable, safe place to shop for 
Sale-by-Owner cars, convenient f inancing, and service 
contract options, and priced 10%-25% below retail.

Following the completion of CarLotz merger with Acamar 
Partners Acquisition Corp., CarLotz began trading on the 
NASDAQ Global Market January of 2021. This mergers 
and public stock trading will fill it’s tank with more than 
$300 million in capital to fuel nationwide expansion. 
In the fourth quarter of 2020, net revenues exceeded 
expectations and increased 40% to $37.0 million from 

$26.4 million in the same period in 2019. This 
growth was driven by double-digit growth in retail 
units, retail average selling price, and financing 
and product revenues. CarLotz plans to add 3-4 
locations per quarter over the next several years. 



DEMOGRAPHICSDEMOGRAPHICS

1 MILE 3 MILE 5 MILE

TOTAL POPULATION: 11,305 119,517 361,098

TOTAL HOUSEHOLDS: 5,582 54,624 161,953

AVG HOUSEHOLD INCOME: $136,432 $132,177 $119,158

BUSINESSES: 857 5,573 14,913

EMPLOYEES: 12,966 83,624 285,380

% WHITE : 66.2% 60.5% 58.2%

% HISPANIC: 9.9% 12.4% 15.4%



AERIALS



AERIALS



DFW MARKET OVERVIEW

The Dallas/Fort Worth Metroplex (DFW) is a dynamic 
12-county region made up of Dallas, Fort Worth, and 
another 150 municipalities. The DFW Metroplex is the 
largest urban agglomeration in Texas and the fourth 
largest in the United States spanning an area of 9,286 
square miles with a population of approximately 7.1 
million people. As the fourth fastest growing region 
in the United Sates, the DFW population in 2016 was 
33.6% higher than in 2000 according to data from 
Neilson Claritas; by the year 2030, it is projected that 
over 10.5 million people will be living in the Metro-
plex according to the Dallas Regional Chamber.

The DFW region is the most economically diverse 

region in the state of Texas. The GDP of North Texas is 
estimated to be $486 Billion, and if DFW were its own 
state it would be the 9th largest in the Nation and 23rd 
largest country in the World, behind Taiwan. Twenty 
Fortune 500 companies have their headquarters in 
DFW. DFW is connected to the world by the nation’s 
fourth busiest airport and is served by 55 international 
flights. DFW has the largest workforce in the state of 
Texas totaling over 3.51 million people, and 34.20% of 
the population 25 and older have a bachelor’s degree 
or higher. In DFW, there are 33 colleges and universi-
ties, 157 public school districts and 96 public charter 
schools, according to the North Texas Commission.



DISCLOSURE
Davidson & Bogel Real Estate, LLC: The information contained 
in this document pertaining to 1001 Preston Road in Plano, 
Texas “Property” has been obtained from sources believed 
reliable. While DB2RE does not doubt its accuracy, DB2RE has 
not verified the information and makes no guarantee, warranty 
or representation about the information contained in this 
package. It is your (Purchaser) responsibility to independently 
confirm the accuracy and completeness of the information. 
Any projections, opinions, assumptions or estimates used 
herein are for example only and does not represent the 
current or future performance of the property. The value of 
this transaction to you depends on tax and other factors which 
should be evaluated by your tax, financial and legal advisors. 
You and your advisors should conduct a careful, independent 
investigation of the property to determine to your satisfaction 
the suitability of the property for your needs. Photos herein 
are the property of their respective owners and use of these 
images without the express written consent of the owner is 
prohibited. DB2RE and the DB2RE logo are service marks of 
Davidson & Bogel Real Estate, LLC and/ or its affiliated or related 
companies in the United States and other countries. All other 
marks displayed as well as any elements of this document 
are the property of their respective owners and DB2RE. No 
transmission of this document is permitted without written 
consent from DB2RE. As a condition of DB2RE’s consent to 
communicate the information contained herein–as well as any 
information that may be communicated to you subsequently 
either verbally or in writing by DB2RE, owner or agents of 
either of these parties regarding the Property – it is required 
that you agree to treat all such information confidentially.



DISCLAIMER
APPROVED BY THE TEXAS REAL ESTATE COMMISSION FOR VOLUNTARY USE.
TEXAS LAW REQUIRES ALL REAL ESTATE LICENSEES TO GIVE THE FOLLOWING INFORMATION ABOUT BROKERAGE SERVICES TO PROSPECTIVE BUYERS, TENANTS, SELLERS AND LAND-
LORDS. (01A TREC NO. OP-K)

INFORMATION ABOUT BROKERAGE SERVICES:
Before working with a real estate broker, you should know that the duties of a broker depend on whom the broker represents. If you are a prospective seller or landlord (owner) or a prospective buyer or tenant 
(buyer), you should know that the broker who lists the property for sale or lease is the owner’s agent. A broker who acts as a subagent represents the owner in cooperation with the listing broker. A broker 
who acts as a buyer’s agent represents the buyer. A broker may act as an intermediary between the parties if the parties consent in writing. A broker can assist you in locating a property, preparing a contract 
or lease, or obtaining financing without representing you. A broker is obligated by law to treat you honestly.

IF THE BROKER REPRESENTS THE OWNER: 
The broker becomes the owner’s agent by entering into an agreement with the owner, usually through a written - listing agreement, or by agreeing to act as a subagent by accepting an offer of subagency 
from the listing broker. A subagent may work in a different real estate office. A listing broker or subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 
The buyer should not tell the owner’s agent anything the buyer would not want the owner to know because an owner’s agent must disclose to the owner any material information known to the agent.

IF THE BROKER REPRESENTS THE BUYER:
The broker becomes the buyer’s agent by entering into an agreement to represent the buyer, usually through a written buyer representation agreement. A buyer’s agent can assist the owner but does not 
represent the owner and must place the interests of the buyer first. The owner should not tell a buyer’s agent anything the owner would not want the buyer to know because a buyer’s agent must disclose to 
the buyer any material information known to the agent.

IF THE BROKER ACTS AS AN INTERMEDIARY: 
A broker may act as an intermediary between the parties if the broker complies with The Texas Real Estate License Act. The broker must obtain the written consent of each party to the transaction to act as 
an intermediary. The written consent must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. The broker is required to treat each 
party honestly and fairly and to comply with The Texas Real Estate License Act. A broker who acts as an intermediary in a transaction:

(1) shall treat all parties honestly;
(2) may not disclose that the owner will accept a price less than the asking price unless authorized in writing to do so by the owner; buyer: and
(3) may not disclose that the buyer will pay a price greater than the price submitted in a written offer unless authorized in writing to do so by the buyer; and 
(4) may not disclose any confidential information or any information that a party specifically instructs the broker in writing not to disclose unless authorized in writing to disclose the information or required to 
do so by The Texas Real Estate License Act or a court order or if the information materially relates to the condition of the property. With the parties’ consent, a broker acting as an intermediary between the 
parties may appoint a person who is licensed under The Texas Real Estate License Act and associated with the broker to communicate with and carry out instructions of one party and another person who is 
licensed under that Act and associated with the broker to communicate with and carry out instructions of the other party.

IF YOU CHOOSE TO HAVE A BROKER REPRESENT YOU:
You should enter into a written agreement with the broker that clearly establishes the broker’s obligations and your obligations. The agreement should state how and by whom the broker will be paid. You 
have the right to choose the type of representation, if any, you wish to receive. Your payment of a fee to a broker does not necessarily establish that the broker represents you. If you have any questions regard-
ing the duties and responsibilities of the broker, you should resolve those questions before proceeding.

DAVIDSON BOGEL REAL ESTATE, LLC 9004427 INFO@DB2RE.COM 214-526-3626

LICENSED BROKER / BROKER FIRM NAME LICENSE NO. EMAIL PHONE

MICHAEL EDWARD BOGEL II 598526 EBOGEL@DB2RE.COM 214-526-3626

DESIGNATED BROKER OF FIRM LICENSE NO. EMAIL PHONE

MICHAEL CAMERON DEPTULA 622382 CDEPTULA@DB2RE.COM 214-526-3626

LICENSED SALES AGENT/ASSOCIATE LICENSE NO. EMAIL PHONE



OFFERING MEMORANDUMOFFERING MEMORANDUM

1001 PRESTON AVE1001 PRESTON AVE
PLANO, TX 75093PLANO, TX 75093

CAMERON DEPTULACAMERON DEPTULA

DDirector of Investment Salesirector of Investment Sales

C: (214) 497-0276C: (214) 497-0276

O: (214) 526-3626 x116O: (214) 526-3626 x116

E: cdeptula@db2re.comE: cdeptula@db2re.com

DB2RE.COMDB2RE.COM

DAVID GUINNDAVID GUINN

DDirector of Industrialirector of Industrial

C: (940) 550-8618C: (940) 550-8618

O: (2 14) 526-3626 x136O: (2 14) 526-3626 x136

E: dguinn@db2re.comE: dguinn@db2re.com

DB2RE.COMDB2RE.COM


